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Connecting Markets. Creating Opportunities. Building Partnerships

An Oman-based business gateway with regional expertise & international
reach.

Connecting Opportunities with the Right Markets

With an established presence in Oman, over 30 years of regional
experience and an international network spanning 14 countries, Interface
supports market entry, business development, strategic partnerships
and cross-border opportunities.

We combine local market knowledge with technical and management
expertise to identify the right stakeholders and help turn introductions
into sustainable commercial relationships.

Who We Are

With over 30 years of expertise in manufacturing, contracting & trading,
Interface International Ventures SPC connects manufacturers, service
providers, investors and organisations with opportunities across Oman,
India and the GCC. We support market entry, representation,
partnerships, trade and professional advisory requirements.

Our Vision

To be a trusted gateway connecting international companies, expertise
and opportunities with the right markets and partners.

Our Values /\

Trust - Relevance - Professionalism - Practicality - Collaboration
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Understand the business objective and market requirement.

Connect the right organisations, professionals and decision-
makers

Facilitate discussions, technical coordination and commercial
follow-up.

Help develop credible, long-term business relationships.

www.interface-i.com




Business
Establishment

Enter New Markets with the Right Local Support
A practical route to Oman, India and the GCC.
From Market Interest to Market Presence
Entering a new country requires more than company registration.
Interface helps businesses understand the market, choose an
appropriate route, connect with relevant professionals and develop
relationships with customers, partners and decision-makers.
How We Help
Preliminary market and opportunity assessment
Market-entry and representation options
Business-establishment coordination
Introductions to legal, tax and company-formation specialists
Partner, investor and customer identification

On-ground meetings and commercial follow-up

Continued business-development support after establishment

Your Benefit

You gain one regional point of coordination, practical local insight and
access to the relationships needed to move from exploration to active
market development.



Your Regional Business Development Partner

Helping international products, technologies and solutions reach the
right customers.

Local Presence Without Building a Full Team

Interface can act as the on-ground business-development arm for
international manufacturers and solution providers seeking
opportunities in Oman, India and the GCC.

Our Support
Product and brand representation
Target-market and customer identification
Consultant, contractor and end-user engagement
Project and tender-opportunity development
Technical presentations and product-approval coordination
Enquiry, quotation and negotiation follow-up

Local market feedback and ongoing commercial coordination

Your Benefit

A credible regional presence, faster access to relevant stakeholders and
continuous follow-up—without immediately adding the overhead of a
full local business-development team.

Our Relevant Experience

Our strongest product experience includes specialised doors, Shutters
and windows, fire and security solutions, architectural products,
radiation shielding, geomembranes, waste-management and other
project-specific engineering solutions.



The Right Connection Can Transform an Opportunity

Purposeful introductions built around commercial relevance.

More Than Exchanging Contacts

Interface seeks to understand what each organisation offers, requires
and expects before making an introduction. Our focus is genuine
compatibility and long-term commercial potential.

Connections We Facilitate
Manufacturers and distributors or representatives
Businesses and strategic or joint-venture partners
Companies and prospective investors
Buyers and suppliers
Contractors and specialist solution providers

Institutions and international collaborators

How You Benefit

You gain access to relevant regional and international relationships,
supported by structured introductions, meeting coordination and follow-
up as discussions develop.



Business Visits Designed Around Real Opportunities

Targeted market access, B2B engagement and institutional connections.

Beyond a General Business Visit

Interface develops focused delegation programmes based on
participants, sectors and intended outcomes. We connect Vvisiting
organisations with relevant businesses, institutions, investors and
decision-makers.

Our Support

Programme and agenda development

Targeted B2B and investor meetings

Government, institutional and industry visits
Business forums, presentations and networking
University, healthcare and technology engagements

On-ground coordination and post-visit follow-up

Who We Support

Business associations, Chambers of Commerce, companies, investors,
universities, healthcare organisations, entrepreneurs and sector-specific
delegations travelling between Oman, India, the GCC and international
markets.

Your Benefit

A purposeful programme that prioritises relevant relationships and
commercial outcomes, supported before, during and after the visit.
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Connecting Supply with Global Demand
Credible buyer-seller introductions and coordinated cross-border trade

discussions.

Our Role

Interface connects qualified buyers with suitable producers and
suppliers, clarifies the requirement and supports communication on
specifications, pricing, commercial terms, logistics and delivery.

Focus Commodities

Limestone, gypsum, dolomite and aggregates

Chromite and selected industrial minerals

Granulated sulphur, urea and selected fertilisers

Aluminium ingots, copper cathodes and other non-ferrous metals
Refined sugar, including ICUMSA 45

Bitumen and selected petrochemical products

Diesel EN590 and other energy products, subject to regulatory
compliance

What Buyers Should Provide
Product specification, quantity, destination, Incoterm, delivery schedule,

payment preference and company profile.

What Suppliers Should Provide
Product specification, origin, available quantity, loading port,
commercial terms, company documents and evidence of supply

authority.

Your Benefit
A single facilitation point with regional access, international reach and a

strong focus on genuine, commercially workable transactions.



Advisory Solu

Experienced Expertise When Your Business Needs It

Practical, flexible support without adding unnecessary permanent
overhead.

Business & Management Consultancy

We support owners and management teams in improving performance
across operations, marketing, finance and human resources—aligned
with local business culture, market conditions and applicable
requirements.

How We Deliver
Operations, processes and performance management

Marketing, sales and business development

Finance, accounting and outsourced finance support
Human resources and organisational structure
Engineering and technical consultancy

Information technology and business automation
Education and institutional partnerships

Healthcare and specialist infrastructure

How We Deliver
Services may be provided directly by Interface or through selected

professional associates, as a review, project assignment, retained
advisory service or outsourced function.

Your Benefit

Access to senior experience and multidisciplinary expertise tailored to
the requirement, without having to build every capability in-house.



Industry Knowledge That Helps Opportunities Move Faster

Technical understanding supported by commercial and regional
relationships.

Our Core Sectors

Construction & Infrastructure - Specialised doors, shutters,
architectural products and project coordination.

Oil & Gas - Product representation, contractor engagement and
specialist industrial solutions.

Engineering - Technical consultancy, product selection and project-
specific expertise.

Healthcare - Radiation-shielding systems and healthcare-
infrastructure support.

Finance & Accounting - Advisory, reporting and outsourced finance
solutions.

Information Technology - Automation, ERP, digital transformation
and technology partnerships.

Education - Institutional partnerships, delegations and international
collaboration,

Commodities & Trade - Buyer-seller connections across minerals,
industrial and agricultural products.

Environmental Solutions - Geomembranes, containment and waste-
management technologies.

Your Benefit

You engage with a business partner that understands the stakeholder
landscape, technical context and commercial route within each sector.



Experience

Built on Experience. Strengthened by Relationships.
Practical involvement across specialised projects, products and business

assignments.

Healthcare & Radiation Shielding

Associated with MOH projects — Hospital & health centers in Oman,
supporting contractors with radiation-shielding design, lead-sheet
and lead-glass supply, technical coordination, installation guidance
and supervision.

Specialised Doors, Shutters & Windows

Experience representing and coordinating fire-rated, industrial,
security- Bullet & Blast resistant and architectural door, shutter &
window solutions for Oil & Gas, defence, healthcare, commercial
and infrastructure requirements.

Engineering & Environmental Solutions

Experience with specialty building -architectural products, and
infrastructure -geomembranes, containment systems, waste-
management solutions, Drainage systems and other project-
specific technologies.

Consultancy & Cross-Border Business

Management & Business consultancy across operations, marketing,
finance and HR of Smallmedium and large enterprises, together
with commodity trading and facilitation of international business
delegations.

Our Advantage
We understand both the technical and commercial sides of an

assignment and can coordinate manufacturers, consultants, contractors,
professionals and decision-makers around the requirement.


https://interface-i.com/projects-experience/
https://interface-i.com/projects-experience/

International

Strong Relationships. Wider Capabilities.

Connecting international expertise with regional opportunities.

Collaboration Is Central to What We Do

Interface works with selected manufacturers, consultants, professional
specialists, suppliers and business organisations to bring appropriate
capabilities to each opportunity.

Our Network Includes
International manufacturers and product owners

Engineering and technical solution providers
Management, finance, IT, education and healthcare professionals
Commodity producers, suppliers and buyers

Business councils, institutions and professional networks

Your Benefit
You gain access to a broader range of specialist products, expertise and

international relationships through one coordinating business interface.

Work with Interface
We welcome established manufacturers, professional firms, solution

providers, suppliers and institutions seeking credible opportunities
across Oman, India and the GCC.


https://interface-i.com/business-associates/
https://interface-i.com/business-associates/
https://interface-i.com/business-associates/

Us

Let’s Discuss Your Next Business Opportunity

Tell us what you offer, what you need and the market you wish to reach.

Address
PO Box 1568, PC 133
Muscat, Sultanate of Oman

Email
ifi@interface-i.com

Website
www.interface-i.com

Phone
+068 9982 6446

Your to
Oman, India & the GCC

Contact Interface regarding market entry,
product representation, strategic partnerships,
commodities, business delegations, professional

advisory or specialised project requirements.
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